ENGAGEMENT PYRAMID

Building the Relationship Donor Acts ¢
h constituen l through constituency
velopment
Engagement
Planned Giving Long-term investment
Cu!t!valf'on  Pumose: To support o
the organization in perpetuity uliivation
Involvement Sources: Individuals only '
Face-to-face negotiation Increasing commitment
Cultivation
Cultivation *
Acceptance . Major Giving : -
Cultivation Purpose: To support annual, capital, endowment and Active involvement
special programs '
‘ Sources: Annual donors, targeted other prospects; includes
Understanding individuals, corporations, foundations, etc. Cultivation
Solicitation methods: Principally face-to-face and proposals
T Culivanion
Annual Giving e
Participation
Interest Purpgse: To support general operations

Sourees include: Individuals, corporations, foundations, associations
Cultivation Solicitation methods include: face-to-face, direct mail, phonathon, proposals, special events
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Awareness of the issue Constituent or predisposed to the cause

Cultivation
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